
EXCLUSIVE OFFICE LEASE ASSESSMENT PROGRAM FOR PRACTICE SALE 
 
Over the next 24 months hundreds of our dentists, physicians and veterinarian customers will 
have their office leases coming up for renewal.  Many commercial real estate markets across the 
country have softened and healthcare practitioners now have the opportunity to both lower the 
cost of leasing their offices and properly structure their tenancy agreements in preparation for 
practice sale saving hundreds of thousands of dollars.   
 
To best take advantage of this timing dentists, physicians and veterinarians are going to need the 
right support and expertise for success.  In recognition on the importance the office lease plays in 
the sale of a practice as well as in the spirit of our long established concern for our customers we 
are pleased to announce the initiation of the Henry Schein Office Lease Assessment Program  
available exclusively for our customers.  If your office lease is expiring prior to the end of 2010 
or are planning to retire and sell your practice in the next five years you qualify to take advantage 
of this program.   
 
To make this program quickly accessible and of the highest value we have arranged for Lewis 
Gelmon, the foremost expert in the field to conduct the Office Lease Assessments on your behalf.  
You may recognize Mr. Gelmon’s name as he regularly lectures about his Good Leasing 
Guidelines for Dentists at the Greater New York Dental Meeting, Pacific Dental Conference, and 
countless local Dental and Medical Associations and Societies across the country.  You may have 
also read his numerous articles on the subject of office leases most recently with a series in the 
Wealthy Dentist.  In addition to being a former landlord lease negotiator, Mr. Gelmon has 
developed the best real estate practices in use by top multi-national brands including Burger King 
and Domino’s Pizza and is considered the leading authority of the subject of real estate, 
restaurants, and multi-unit operators in the country.    
 
Mr. Gelmon has agreed to exclusively provide Henry Schein customers his review on individual 
Dental, Medical or Veterinarian office leases to determine if they are suitable for practice sale and 
where the risks are to save you hundreds of thousands of dollars when you sell your practice.  
The assessment includes a one on one session by phone or in person where possible with the 
doctor.  The one on one session is essential so that Mr. Gelmon can better understand the 
individual issues, concerns and needs so that he can relate them to your office lease and make the 
best recommendations.  Mr. Gelmon will not only show you where the risks are and how they can 
cost you hundreds of thousands if left unattended, he will review the right strategies on how to 
negotiate properly with your landlord to eliminate these costs and structure your lease properly in 
preparation for practice sale. 
     
To immediately take advantage of a complimentary Lease Assessment contact Mr. Gelmon.  Mr. 
Gelmon will complete all received assessments within 3 weeks of receipt and will contact you 
directly to schedule a time to discuss your situation and review the results of the assessment on 
your office lease. 
Lewis Gelmon 
760-479-9704 
lewis@lewisgelmon.com  
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